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Support, develop and grow organisations who want to embed social
value and social impact at the heart of their operations. 

Specialise in development strategy and access to social finance for start 
ups, existing social businesses, social landlords and private 
organisations wishing to build a more socially focused culture within 
a commercial business 

Our mantra is that........ ‘Business for Good’ is ‘Good for Business’

•Based in Nottingham, 
•Company limited by guarantee,
•Now in its 12th year of trading

SEEM
(Supporting Social Business)



www.seem.uk.net

www.miningtheseem.org.uk



Social Investment

Social investment is any investment activity which 

has an expectation of both a specified social 

outcome and an explicit financial return (usually 

below “market-rate”).

Main difference with traditional types of funding is 

that there is generally an expectation of 

repayment!



There is a massive unmet demand for social investment

The funding gap for charities and social enterprises in the UK 

is estimated at £1.3 BN to £2.1 BN annually.

In contrast, the amount of social investment deals made in 

2012 was £286 million. 

The social investment market is set to grow at an average of 

38% annually up to an estimated £1 BN of done deals in 

2016, yet this is not enough to meet the demand from the 

sector. 

Mind the Gap!



Big Society Capital

Lending for Impact

Big Society Capital (BSC) was launched in 2012 as 

a wholesaler with up to £600M, looking to

(i) invest in social investment 

intermediaries/funds, 

(ii) attract new investors into the sector.



Attitudes

to 
Loans



Loans v Grants



Planning 

Cycle

Loan Finance

Financial Goals – The Income Spectrum

Donor Funder Purchaser Consumer

Asking Earning



Accessing Social Investment



Bridging / income cycles

Working capital

Renovation of property

Kick-starting a new project

Equipment

Funding growth and development

Community asset development

Community buy-outs / buy-ins

Low carbon initiatives

Public service delivery, including health and care

Investing in.........



CUSTOMER

ABILITY               

MEANS                

PURPOSE

AMOUNT 

REPAYMENTS   

INTEREST

Legal Status / Board members / Main Staff

Governance / Experience / Skills

Available Security

What will funds be spent on?

How much required? Enough? Other sources?

Is the loan affordable? Social Impact?

Can Vary with perceived risk? 

Lending Decision Criteria



•Less than 3 years trading history

– Min. £2,500 Max. £50,000

– Max 3 year loan term

•Established Businesses 

– Min. £5,000 Max. £150,000

– Max 5 year loan term

Key Fund Unsecured Loan Finance



Charity Bank loan finance

• 6 months to 25 years

• Secured or unsecured

• Minimum £50,000

• Secured on property or other assets: maximum 70% 
loan to value

• Rate typically 6.5% secured and 7.5% unsecured

• Arrangement fee 1%, minimum £250

• No early repayment penalties 



� Access to on-going specialist support and advice

� Staged step by step support with potential to go as far as you 
can

� Up to £25k investment with links to other investors

� Up to 80 hours of tailored 1-2-1 business development support; 
the support grows with the business

� Peer learning and networking opportunities

� Access to business space

Next window opens 2nd January 2014

EOI from mid November 13

Social 

Incubator 

North

www.socialincubatornorth.org.uk



Understanding Social Finance Masterclass 

27th November 2013 - FREE places available

Whether you're a new entrepreneur just starting out or 
an organisation look to develop new products and 
services, the world of Social Finance can be daunting.

Where to go? 

What's available? 

What are the costs?

Who's eligible?

Venue: Castle Cavendish Business Centre,

Date: Wednesday 27th November (10.00am to 1.00pm)


